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            Upcoming Event

            SALES 
 ENGAGEMENT SUMMIT

            A recent Forrester survey found that over 80% of sales leaders have already made several changes to their process due to changing buyer expectations. Also revealed was that 57% of buyers have switched to a competitor due to an underwhelming experience. The sales technology stack helps unify the sales and marketing departments, enabling tracking and analytics into buyer behaviour.

According to Gartner, 90% of sales leaders plan to invest in technologies to help their teams engage more effectively with prospects and customers. 
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	THE BREWERY, LONDON
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WOULD YOU LIKE TO HEAR HOW THE BEST SALES AND CUSTOMER EXPERIENCES WERE BUILT?
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        INTERESTED IN ENTERING THE ENGAGE AWARDS?

        See the sales award categories and find out more information.
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                        SALES ENGAGEMENT SUMMIT

                        The growing importance of understanding the buyer and their journey is crucial though, as engagement insights are increasingly proven to improve the sales process, the human experience and, ultimately, profitability.
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                        ENGAGE AWARDS

                        The Engage Awards shine a light on organisational excellence in Sales and Marketing and recognise individuals who have accomplished significant achievements within the fast-evolving world of technology within the B2B sales and marketing sectors.
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                        FUTURE OF SALES CONFERENCE

                        The ‘modern’ customer has new expectations and a refreshed approach in their purchasing, so organisations must keep pace before customers discover they receive a better experience from tech-enabled businesses.
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                        “I really enjoyed the event, well run, insightful and i will definitely encourage more colleagues along next time.”
                    

                    
                    
                    Head Of Sales Operations, Royal Mail
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                        By Dr Philip Squire, Founder & CEO, Consalia
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                        By Katie Leaver, Head of Client Growth at Flume Sales Training

                    

                    

                    

                    
                    
                        Read more
                    

                    

                


            

            

            

            

                
                
                    [image: scrabble letters]
                
                

                

                

                    

                    

                        

                        
                        
                            
                            Guest Blog
                            
                        

                        

                        

                        
                        
                            How Saying Goodbye To MQLs Drives Sales And Marketing Alignment
                        

                        

                        

                        

                        

                        

                    


                    

                    
                    
                        By Simon Daniels, Principal Analyst at Forrester Research
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        Make sure you receive updates on the latest sales events and helpful resources

Subscribe to the Engage Sales newsletter
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